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Abstract

The objective of this study is to develop an index to measure marketing
readiness of Thai private hospitals in the rise of ASEAN economic community. In this
study, we reviewed relevant literature and collect data through relevant data from
different secondary resources and depth-interview key informants who are senior
executives of target hospitals.

According to an analysis, even sizing of hospital doesn’t matter with pricing
advantage and stability. Meanwhile product and service is hard to customized upon
ASEAN context and communication is full of limitation. But big players still significantly
have determination and marketing readiness to compete in ASEAN market more than the
others.

This paper suggests that, to establish its competitive edge and strengthen
readiness in AEC, Thai private hospitals have to put effort to develop strategic actions in
four key areas consisting an acquisition of hospital international accreditation, a
development of people language skills, an establishment of medical supplies cost
management, and talent retention with home base strategy.

Keywords: Thai’s private hospital, Marketing readiness index, Marketing strategies for

regional economic emerging
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gravnssulsmeunaensuvesUsemalvefodugnavinssudifiniwddgseirsugia
ludsena Aeyad19aIand1 56,975 auumluln.a.2557 (aaravanninduisuseinelng,
2557) InelunsiasUgnamnssuiianansofsgadihemamemnalidrsumssnuldgeds 2.5 &
ausipdisgladiuseinatas 1,400 a1uum @innuimuiulovigguamnsenitasene,
2556) wagiuulnduuniuegwoidles uenanignamnssulsmeuiaonvulnesay
oA mnIsURTuNUmasnAdesiugvsAIans  “audnatmisnisunmdgininendeu” vie
“Medical Hub” vesUszimadsdniiunisundaudln.e 2547 Fromaualudanaluladuas
Auannsaveyanansil s ualulssmalnUszauanudnsalunsinumenunadil
UszAnsamundsiuiiousihfungudssmediiauiuds Tuvaedisnsaiuinsdininlae
WIguiiiey

Uszneuiu “Ussanauasugivendeu” wishfenisyudmilulssviauniuasugnaves
10 Usswrluginiaeidony iuoenidedls ﬁﬁﬁuﬁiwﬁuqqﬁa 4,435,670 A15190LALUAS Lagd
Usgrnssuiundt 598,499,000 Au (inw 9035 Wag o350gms Adauns, 2556) Fadeidu “nana
Inid (Emerging  Market)” ﬁﬁﬁﬂaﬂwwiuﬂwsLauiqu Lﬁaamﬂﬁmsﬁluﬁamﬂ%ﬂqmLﬂwgﬁaiéf
nauarinnivlnganivsemdlunivessnuazelsy (@ind wdundd, 2553) uenani
pndoudaiidnnnmaasusAnlunaedf Insewswunldunsfisfurarewidvessudy
NangluT 1-2 NAISIUINeMIN (Beatrix, Krieger, Krupp, Martin, and Morath, 2012) Feay
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dawalagnssliiinnnivlsluduinunsslon  suefiinsduiuresausudedim
wsuuaL Jufnainnisanatedisreliiesuesguasianianisdn Usznalassudwinliendou
naneiu “Huilusilonna” Aldsuamaulanialaniivluaniug “aamnisuilan” way
“Hufinisnan” (Heong, Wirjo and Wong, 2013)

whnpimeodeuazdidnsamlunsidvlsmarsegianias uiaammaasvgiaveus
avUssimAty fenuunniefuduegiann dsansoudddoondu 3 ngundn Téun nduseld
seiugedsusznauludne 2 Ysummdedsnlus uslu nquseldsziunans 4 JsemaReuniaide
e 3ulnilide WAV uaznguaeldseduin ¢ Uszimade Foaunu a1n fuyen Weusns
(flaw gos uaz 0330YNS ASANI, 2556) ﬁmwﬂwmiwmﬂsummmswmmmauuummmm
naAguudasnnine samsuimsianisesdns maiundsgnéindalvaazauassglaily
naaeniy muuummaaLﬂummmmaaawmmaqqﬁm}LLavﬂaqwﬁmﬁmwamiumﬁ
novausInLdsImsvesiuilaafifisumanuasuazuansnstufuegiwnlunainondeuil
Tneslamzegebslugnamnssulsmenuiatenyy sgdsiifnalildyaainsiluasenuen
Uszimalfiesednafien udsiufanesuinszmaiaozgnidnguszmalne  eghaguuieg
usnisguamselngvesniade "laila wasuad wesen" lasniingdulaiide waziiany
wengufiaziasansmululng

MNANLTIMETBIFIAIAZNAE NSNS INAIA U IMBUALBIANRBINTIVAINTIANY
vosfuilaaluendou Fsdunds “faw” dfyiiinlsmeuiaenvulveuwisatisifinig
wiouiagldusylovtianaaniiiuldelonasunainuansvesendou wazduilefuguassai
AnduanisdaUszenmaseghitendou vuedisuuuunagnslunissufletunanendeouty
\Jueeals

9UszaIAN1IY

1 ifle¥amnundeusunsnainveddsmenuiaenvulvglumsidihguszvauasugio
DT

2. ieAnwgunuunagnsvedlsmeuaenvulnelunisiiigussmauasugiedou

WUQAA MBI NTOULUIAR

NMINUMLITIUNTIIIATAULAI f1d1 “arumden” Aan “Aruauisalunis
Ususuitensudsdu” (ade uduuds, 2549) Fe3eldvinnsmumuissunssusasuiaiaaiio
sfinnumdeudunisnainlunsidngussnauasugisedounielite ASEAN  Marketing
Readiness Index w38 ASEAN MRI® Fausznaulusianisia 3 dumdnléun ASEAN Agenda
4 ¢iwil, ASEAN Adaptiveness 8 awil wag ASEAN Alliance 2 awil lnausiazivliisneaziden
Fihu il

1. ASEAN Agenda n15Uszidiusaiuaagniiy (Commitment) wagdderimilunisuins
036n3 TnsianzanabsludunsnaafilieuddysuTonanazguassansgsiafiasiiniy

NUTEMAULATYENITEY Nilussazdu (Mewln AEC) wavsvezy1y (Maala AEQ)
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1.1 Proactive 84ANTHLNUIIULALLANIZAUNITAAIAMUTITN
1.2 Reactive 24ANTHUNUITLLIALRNIZAIUNITARIA LTI
2. ASEAN Adaptiveness M3Usgiiuanuaunsalun1susudsunagnsnisnaiati
aaﬂﬂé’aqﬁuamwmmmﬁLﬂﬁammaﬂﬂmﬂﬂszﬁmmmegﬁﬁ]ml,%sm lngisaunduyssay
N19NTHAA bR Product, Pricing, Distribution channel e Communication
2.1 Product Customization: Uszifiuszdumsuiuiasuaud vieuinislusuuuula
sUnuunillisuiudnuaifanuamysesmainedou Tnsuvady 2 dvdl fe
2.1.1 Extrinsic Customization lssnegnuiatenvuiinisuiussAusenauniguan
YDA 81 YT VTN Wmaneauiunainedeu
2.1.2. Intrinsic Customization a4Ansin1susuasAusenaunsluveaivsiue o
W3aUIN1IUAN (Core services) Wmunzauiunainanaey
2.2 Pricing Adaptiveness sunsimunsian s
2.2.1 Margin Advantage U'%i?m:ﬁmm@wsju’tumsﬁmumwmLﬁamsLLﬁiqsﬂ’u 1y
Tdnsfinsanainuarilstudiy (Gross profit margin) Wuiedasasiieunubangulunisivua
371
2.2.2 Margin Stability u3Sndianuannselunisuimaafiosnmuaatilstudy
Tasfl n3ogetulurasszozinanand wafosnimvesdnailstuiu uniesasfiouds
ANANNTARINITUTING
2.3 Distribution channel Adaptiveness AUL919N1TIATINUNY Sttt
2.3.1 Accessibility Choices Uimiaanldgunuuiivarnvanglunisnszanedud/
U3nns viselumsiinfsgndinguitimane dsgsialssnenuna annsaverenisliuinsluss
AaUsEIAREIENsANee Wi nrsnszaneliusnisiiunisdaanvivesnuesluuszmasuly
afinAe e (Own Branch) mslvuimssiunsasamuluussmadulugininondou (Joint
Venture) 1Jusiu
2.3.2 Market Coverage U3tmanunsnidndanguimnelfosnansounquiiias
Tunaaendeulaginanduauussmaiiings
2.4 Communication Capabilities: szfunsUSUWAEuMsADasuazNsawaSuNITna10
Tugtuuulaguuuunildisufudnuneifiaenuanzrewanondeulasuadu 2 sl fe
241 Media Variety asfnsfinisusuiaey wasidenlddenainansuszian
dislvinsdeansitrdanguithmngldegnaiussansug
2.4.2 Audience Appeal asfnsiinsusuiasu wiadiudunwildlunisieans
msmanaiteliduiidnlauazaulavesnguniminely nainendou
3. ASEAN Alliance UszidiuarumSadlunsiingnainussviauiasugiaondeu 1un1s
afaiusiingmegsie videmsamuiifindanrmausalumsusduresuien
3.1 Equity-Based Alliance UTEWIusiATN9gIAaludnyaeNIsTIUNY 138013
aanuluvismdug Tudszimaaundnuszvinuiasugiaondeu 19y n15aany (Strategic
investment), ﬂ'l'iaaﬁulsﬁ (Cross shareholding) M%mi‘ﬁ':lmqu Joint venture) \Judu
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3.2 Non-equity Based Alliance Utmilfiusinsilalddnuwausnsamulundnning

TudseinaanBnUssraursegniaondeu 1wy Co-Marketing, R&D Contract 1Jusiu

faildloosdnad  “arumfen” Famfa  “arwanmsalunsuiudfionisusedu”
(AT98y wINLDS, 2549) %Qﬂﬁ%U%’JUVIi}HﬁLﬁIU’JﬁU “AulAlUI BUNIeNISLUITU(Competitive
advantage)” awyilfauidedudiiunnlugunisvesnndenlesssarisaumieniiinlug
mawunasiliUsunansuisiuazAindugunuunagnsimanga

auldUTeunIeanIsuTdy (Competitive Advantage) #e Hafiinannisasiaasse
A7 (Value Creating) wi¥elvinaAuifuslnaganingutslagonavinlds aaurmsdusiandis
N visellnuusylevivilondt (Bamey, 1991) Iag Ana Colovic (2005) lalvindninaana
psAUsEnaURzAeliiAnAsUTsUNIINTUTsTuYeINIIRAIALUUIUINR (International
marketing) flvaay 3 Usenisae Qmé’ﬂwmsﬁﬁmﬁuéfammu (Critical ~ offer  features),
n3nensienagns (Strategic resource) wazdadunssuiunuiiifodfylunsdiiugsia
(Significant operating factors)

Tuvue?l Michael E. Porter (1995) Tiddrdnaruiianzasin msldnagnsnisudadu
(Competitive Strategy) \ugauyiliAnanulauSsunianisudady (Competitive Advantage)
desnnagnifeynvesmadeniiszanuiuiiovilvuisniidwnisenslugnaivnisy Jeae
denalviudtmilanulduouiidedunazainuminioniidudeiu Inenagnsiazneliiia
arulldiUFeumenisutedu Ussnause 4 nagws dadeluil

1. MsaseAuunneng (Differentiation  Strategy) 31 nagnsasisauwnneglusa
wanfusivienisuimslvdiendnualiifivey  uaninaluanguisnedug leglugnamnssu
weriulumanadififuslaadudiuiuann

2. nagndunuen (Cost Leadership  Strategy) aadn sanansaaianailfiuTen
yamsudstulmAntuldfensdatunsandunu

3. NagNsANLANAILANIENgY (Differentiation Focus Strategy) MIATIAINLUANAI
1nguts lusanmanizngy (aedisluslnafinudesnmsianziazasuasisunulion)

4. nayNsFUNUALANIZNgY (Cost Focus  Strategy) NAgNsATaZ 19 UNUAAINI
lupaiaanizngy
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Asusuli
Sufiu

NN oM
NHUNITAAIN
YoalsanegIuIa
wwnwulnelunis
Whgnanne gy
(ASEAN
Marketing

Anulal3au
NNNITUITY
(Competitive
Advantage)
-Critical offer

» features

-Significant

nagmsieaina

aulaiseu
Y99lsIneIUIg
wnaulnedie
Tdlun1sidng

DUTU Uszanau

LATEFNT
2 Uau

-Product
) > - Readiness)
-Price (ADAPTIVEN

-Place ESS)

-Promotion

operating factor
-Strategic

resource

Strategic Alliance
-Equity Based

Wusing
2T
1| (ALLIANCES)

Alliance

-Non-Equity

Based Alliance

AMNUsENRUN 1 NFOULUIANNITINAMUNTDUAUNITARIALAzANYITURUUNagNSlun151Ung
Usgnuasugiaendeuvedlsameuiaenulng

35n1539¢

ﬂ’li‘iﬁaﬁ??uiﬁmmﬁwﬁ%’aL%ﬂ@mmw (Qualitative Research) fisjsuUszifiuanumion
vaslsangruratenyulnelunisiingnainendeunasAnwislwuunagnslunisidngussvinag
wiswsRandou tneaitedldvhnafuloyaludiafeunaiaun.a. 2556 fufounguaiau
w.. 2557 Suluszesnasuiaau 8 Wou lnsanunsoutsisnisideeontidu 2 dw

ddl 1 Ussifiunramfeunismainodeuvedlsameruiaenvulie

miﬁﬂwm%”'qﬁiﬁiﬂl,mq%’auawaaﬂﬁ(Secondary data research) L‘T;Ju%'amawé’ﬂﬁiﬁﬂumi
Uszilunguiegsiidulsmeruiaiensuiaams LuauaalumamuaﬂmwsLmaﬂi“mvﬂmiw
faAu 9 u3Em detuidugadmainiidensesdndiuiosas 75.51 vesagaaunsaulaedis 9
Uty Usenaulume uSennsammnd@ainenis 911n (Un1vw) ¥3e BGH, US¥lianeuna
115951993 9119 (Unvw) vse BH, uTEnu1enen wu sealvea 91(n (unww) 138 BCH,
USENLSINGIVIATILATLAL D100 (HU1YU) 150 RAM, USENLSINGIUIAIN1IA 3100 (UA19u)
%30 VIBHA, US¥mlsane1unaqisny 911n (uvivw) v3e CHG, usevlsaneiuiauvde 311

Qe
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a o

(WUIPU) 9D M-CHAL, USENLSINGIUIAUUNIY 9108 (UU19U) 1138 NTV, hazuSenans
wns 9110 (W) w38 SKR
Tnsuvasioyadildfe doyaiilamevinldaindousziandnen loud dedsiiun 19y
unauluntedofiud 115815 91091388 91991UU529T naenaudeuazionalslawmn
Uszanduiusensg dedidnvsednd wu Suled tenans unaiiy s1891u wazudensneg de
i3etnedanuoaulat WetduUszidiununseuuuida “Fudannuniennisnainendey
(ASEAN Marketing Readiness Index: ASEAN MRI®)” Uszneufumsinssiiiom
faiideyailivnngluasisugduisnieatunisdniuns  visdadeiiasiiouaia
wiousnunsmanaiiteandeu azhigninnulunmsusadu Ssdeliudedind dgusenisvils
voamsdnwluaded
FunausinsUszifiumnumionsnunisnainuesuiemeig ASEAN MRI® Aesziuazuuu
Aramon 0 - 5 Azuun (finn gas wazan, 2557) \usedal SsoAumenrumneldssd
SEAUAZLUY 5 Definitely ready (lAnamsasga)
STAUATWUU 4 Quite ready (ABUT1INTDL)
SEAUATLUL 3 Almost ready (1NaUazNToULAD)
TEAUAZLUU 2 Getting ready (AaumSEUNTDL)
JEAUAZLUL 1 Thinking still (Anazta3EuN5o)
sgiumzuun 0 N/A (Lifideyavesnisiwsuunsa)
dwil 2 mfnwinsdAnwinagnslsmeuiatenaulng
nsfnuludruildundstoyatsunidslfunlaeiznrsduniualiBadin (In-depth
interview) Ingdszannslunisinwiadaide lsmenuiafivemzdoulunaiavdnming dsanunsn
wonlsaneuranuyadningauldidu 3 vuin fo vualng Ssllyadminddusiu s 1
sdtudruumIuly 1R BGH way BH wuianas Ssdiyadmingdusau uinnd 5 fudiuum
ueilaiAy 1 niludruum leun VIBHABCH uaz RAM wuaidn fiyadmindausia laifiu 5,000
auum Loun SKRCHGNTV uag M-CHAI
fdglaidenilviveyad1fty (Key Informants) lagnisnisgudieenauuuilinguszasa
(Purposive Sampling Criteria) Lﬁ@lﬁLﬁﬂI@mﬁiuﬂﬁﬁmmLsﬂ'ﬂﬁlgﬂLLUUﬂaqwﬁ‘ﬂJaﬂiﬂwmma
wnwulnesniian (Erlandson, 1993) fideTadonnduiasisanlsameiunarualnaii 2 wis
l5angIu1avEIAnNans 1 wis wag vuiman 1 wiie wazldmnuansaunisAndenylvideya
Dufusmsseivgavedlsmerunatensuifininuiaudlalunuimsiunseaiavdefu
nagmsneUszmavaslsmeua vilfaunsnasunguinesnsuesnisnuiluadadlésed

wdelsmeTunanganm : aefing Aulwaa fraenssunisgsiuienisivg
IﬁﬂWEJ’]U’laﬂ’ljﬂi’mg% : AEULAULUT wed Director of Marketing
15911830190 S NouETeaAnS AUATI sesnssumsidnnis
lsanguiaumnde s Wgwnmgnadiag Usiunily Usesiunssunisuims
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NLA309ila ASEAN MRI (ASEAN Marketing Readiness Index)

T5amguna T3anguna JEXIERITRE
‘U‘I.J’]ﬂi‘l/iiyj VUINNET ‘U‘L!']ﬂtgﬂ
< -
ASEAN Agenda
Proactive (Pre 2015) 5 3 N/A | N/A 4 N/A | N/A | N/A | N/A
Proactive (Post 2015) 3 | N/A 1 N/A 3 N/A | N/A | N/A | N/A
Reactive (Pre 2015) a4 5 3 2 3 |[NA| 2 3
Reactive (Post 2015) 3 3 3 N/A 2 1 [NA] 1 1
ASEAN Adaptiveness
® Product
Product Extrinsic 3 2 1 N/A 1 N/A 1 N/A | N/A
Product Intrinsic N/A | N/A | N/A | N/A | N/A | N/A | N/A | N/A | N/A
® Pricing
Pricing Advantage 4 4 5 2 2 1 1 3 2
Pricing Stability 3 5 5 5 4 a4 a4 2 1
® Distribution
Channel Accessibility 2 1 N/A | N/A 2 N/A | N/A | N/A | N/A
Channel Coverage 2 N/A | N/A | N/A 1 N/A | N/A | N/A | N/A
® Communication
Communication 3 2 3 N/A 2 N/A | N/A | N/A | N/A
Variety
Communication a4 2 5 2 2 2 N/A 1 N/A
Appeal
ASEAN Alliance
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Tsanweuna Tsenauna Tsaneuna
%um’[,myj YUINNAY YUIALAN
< <
Equity Based N/A N/A N/A N/A N/A N/A | N/A | N/A | N/A
Non Equity Based 1 N/A | N/A | N/A 1 N/A | N/A | N/A | N/A

a1 : wansAn¥IATeAInANUNTaNi UM IRaIaLarnagnsvasl e uatenyulnelunisiing
Ussnaasygnaedsuatuauysal (wua unsnding, 2559)

failifiofinusuuuunagndnmaniouanundonlumadngussmenassginendouves
Tsameunatenvulnedu ;:ﬁ%’aié"v‘hﬂﬂiL%amIsﬂﬁﬁagaLﬁamUizLﬁwé’ﬂ (Themetizing) Usznau
UNSMILUUHUNG ANSTY (Pattem-matching) AunagnsvatidazesAns vilinuingliuuna
gvsiunzaufenagnifineliiAnanaliiuounismaudsty wazanaliuToumsnsudstu
yesgaamnisulsmeialenvulng amnsaeduneldmunseuuiinesesdlszneuves
AnulaUSauniansuuetu (Ana Colovic, 2005) Fail

1. audnvugiidndudesdaou (Critical  offer  features):  3AsgIUNNTTUTOS
anuneunaniduiivensu

N153U589 JCI (Joint commission international accreditation)lé}%Ummau%%mﬂ?ﬁ
Tan ddunsussiiununmia uazadanusiilalifuiiaslunsdnduladendrsuuinng
mamsuwng laslanzegaduieauldazdondrFunsinulusaszimafaziiansaidon
159N81U1891NUINTFIUNITFUTOI@AUNEIUIA uonaNin1ssusestanandimdiidu
wasilodunisnainiidrdlunisisatugnéiesdng wuuisnusedu (Judu Fedunisd
unsgIususesantuneuiafzidumsiiulemalunisversnaaluluinssena  Tagly
Uszmauasugivendouiiiios 5 Ussmawiniuiidlsmenunadeldsunissusesunsgiu JC
dun Ysenalne Aselus sniade Sulafide uay MaUTud Sadenldhnssusesnmain Ja
Juiaiiow gaunnsaveawusus (Point of difference) mnuasluyuvosnisudsduniglulszina
uimnfinnsanaaeiagiiniaudanassiu Ja  ndunateiduganieuveauusus (Point of
Parity) lssnegnuiasdioaiiiiondnsunusudlvidlueglumsfissanvesiatan funudade
AUae wasuTEnUssiululssmesina il

2. v¥nensianagys (Strategic resource) : yARINIIIMILINS Aoftugiu ila uag
oudetazudsiluniinig

yAAINTNNNITUENNEATAnITsamguarauansatuazoliAnnsaianme
(Value Creation) Wifulssnenuiaenaulaenss nandedauldsruiunideilianudduuay
dondrfumsnvmeuiamnededeaazanasdulunisidifunsinuaniiuuwmgused
1nniMsRsasdeldsuesaniuneIuna ¥1e3 MauRs(2556) Linandn “n1sila
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Usstnauasusiaondeu Tud 2558 anduthidevilinmsiedeudeyrainsmansunmdsening
Uszimanguendouldegiaad deimsazlvimnuaule Afensquayaainsymenisunmdlilvilva
ponlUvianussmadu” (donthil 2) Fsnamldislaiddyiandmiunseaslsmeiuia
lnwulneifieyszrauasugiaodeuife arwamsalumsishiuuwmdidernauariilile
Tivhaweglulsmeuiaveasillad

3, ﬂa]fi’]’amisi”]LﬁWWﬁﬁﬁaﬁqﬁ@umiﬁﬂLﬁuqiﬁa (Significant operating factors) : N13
wisnAamIsuf U v ILazsaafunsTAsIIL  uaY MITmngumusiinsiiiednnng
AlEeAYAuN

nsliuinismentsumgduduauiiglinisinu sedondrdsadielnenss (un,
durius augws, 2555) armansnsalumsdoasiunivinagmsaamunsseniniuiadudes
aziBuagouiiddyannlunsliuinng fluganulssivlawazndualdvinisdidnads
(Adoption) LLazmsﬁamiﬁgﬂéfaqLLajueT’mzﬁmaImamwiaﬂizﬁwﬁmwiumi%'ﬂmLLazmi
Trusmsgtne datuilieielsmeruiangam afinmsdawSondwis 26 w1 AsougumnAIW
vosUszmaadniodons Tuoonidesld vasilsmeiatigenegs Inssuddisneruiasm
TaUTud Whanshauiteaniunsiunte desanlsmenuiathgssugsldaanisalingiae
MnUssndlusouendouasfiuniniy

Turafidunuinuyaainslasamzunng wazaldinesumalul adduusuanasidonn
warfuuluiutuiens nsuimsdunuitueaznssus Judumadondvinldnagind
(3570 193ama, 2550) MITanguegsRsazdelmAateliTeulumsindosuasy il
Fremamnindesnndsiunadesadunistendsazuiinuann Tnennisinvnuindndiu
Aldomusnazneiusivedlsmenuiafiiinsnungudeneldanianislsmeiuaiidieas
o8l 14% luvmefingulsmeniaiildfinsmunduasienadsogi 21% uenanidsdnuise
paneuatuayuin mskssaiisnilesisudeuiuguislugliniefedugaudinesgsia
Tssmguatentulne (gusidenansle, 2553) Ssgaudefandnanintuldidedlelsmenuiad
ANNENNTDLUNITANAUI

dsduazanusiena
nuansAnelunsussidiuanunienausaagulainlsmeruaenyulngvuialng
launpIelsameuianamnuaglsame1u1atnesegs danugavinswaziaunieudnsy
MsignslaUszrAuATYERaeITeu 1INNINlSMEIUIATLIANAN LAY ILIALAN VAT
gnamnssulssnerunatenvyuiivedadnlunisuiuilasuiiesvemdndusiuion1suinig
ilesansssAvessuuuugsiafifunmsliudnsmanisunmdliiansafuasuisnisinm
Iuninlsiin uusiiesnsiudsunan fusivne nsaiiedeidsslugiusquénmsumme
e Ui liihiulseffife duiusnnauusiasUseime
vuziidnmduesilstusuedsmeunaensuuazuisiinuuandistuinn fons
nszefeiivedidulnad 0-80 Weidsuifsusuiininiauandfifiuitmundoslunis
Usunagnssnifienisudsty Wudestedansly Jufuafuauaninsavesesdngidundn
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Lilsdadedudunuuazinginisnigludssimaiissediafior vuzinisadrefunuly
ssUszmadunagnsiinenulfiameluaielsmenuia uaslsaenuravualugvindy

othdlsfimunisdeansvedlsmenuiaenvulne gndriaveuiamedengmuneitdienis
sasznielavan ueninisnviavenadidie sitalsmeradugsiefifiaedinazden
dunsuimsluiuiflndifesiivingn  msvsseduiusluiniiddaifanudndu e
Tsameunaensulnglalldmaniagthsdmaumnlusning udmeninamznguanindrunied
upsMUIMIIM s iTuadslusaivenzan udrdsiadulafunandifunsinwm
Tutszelng msfoansiuaneaufugramnssuilunisuteiufusisssme fonisiearsdae
Below the Line media i daduamun {Judu

Jaianvguimalfiussunanisudedures Michael E. Porter (1995) #id1nnsld
naynsn1swIty (Competitive  Strategy)  LlugauvinliiAnanuldiliaunisnisuaedu
(Competitive Advantage) Vguzi ANUlALUTEUNIINITUIITUVBIRAEIMNTTULSINE TUIALENTY
Ingde mslinmsgrunisiusesanunevaiiduiiveniu  msiyaainsmensunndis
AINANNTD NITLATEUAIIUNTONAIUNIILALNITAANNITAUTITU  waE N1TTIUNGU
fiusinsifiedanisaldinesundue ildamsaasuldinnagnsimnzaudniunsidng
UszynuAsegiaeduuvedlsimeiuiaenyulnealsiianvusasnadoaiu nagnsauyu
#1 (Cost Leadership Strategy) ¥aizfinansduntwalidsdndanuanuaenndosiuluuuinisves
Tssmeurannvuiainmssugihsdansnuilulssmadumadenitaulaniinisamuda
Tsaneunalusisussina wazidenumudeyavesgramnssuiidneaiislsmetualaeiade
TushsUssinaidunuegiAssas 5-7 Suum uaznsvuaunsvosyganeaiislusnasemeld
nalitesnit 3 U Jasiulsmenviarwalngiifiuszaunisaimsdnanvluiisssmaudan
fadiuseliAsnsfgagtaedanluussma Badudeativayulunagnsiana

{AduTaamnsaagsunvunagnéiminzanlunisidigussvauasugise udouls
AeldBndonilein Home Based Strategy w3e nagnsnsuuANNTou 4 Fruiioliidaany
IHuFeumenautedu sagiinegululssmauagisgadiaelfunsunisinsanglulssna
ypurviane AufiuesgiialsmetuiasgiiuenarAnin miamulalsmeunaniosiiy
Aanslssneunaluinsuszimaszannsaneulandmssesiunalialssnauendeuls dudu
aradlafifin waluamuduaiienudifaiintulusiuazuusud lligasdusaiios fuly
MilusnsUszmandiazdisaldlaenizauivoinsbivinmsineyaainsnisnisunndlvedu
itldannsafntuiiduld
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